
   
 

CASE STUDY  
 

THE START 
■ Commenced services in July 2004. 

■ Market cap: $25 million. 

■ Essentially no investor relations materials 
nor IR website. 

■ No analyst coverage and just two 
institutional holders owning under 3% of 
outstanding shares. 

 

OUR ONGOING ROLE 
■ Prepare a Corporate Profile, a succinct but 

compelling description of Sterling’s business 
and compelling reasons for investing in the 
Company; this document is updated 
quarterly, included in investor kits and 
posted on the website. 

■ Reiterate those messages in PowerPoints, 
news releases, conference call scripts 
and Annual Reports. 

■ Introduce the Company to sell-side 
analysts and institutional investors and 
organize meetings and conference calls 
with prospects  

■ Relieve management of administrative 
IR duties, including responding to 
numerous phone/e-mail inquiries from 
individual investors, requests for 
investment materials, list maintenance, 
and conference call implementation. 

 
 RESULTS 
■ Market cap increased to $250 million. 

■ Added to Russell 2000® & 3000® and 
named one of Ame rica's 200 Best  
Sm all Comp anies by Forbes magazine.   

■ Institutional holders own 63% of 
shares outstanding. 

■ Six investment firms follow with sell-
side coverage. 

■ Purposeful and frequently accessed IR 
website. 

■ Media coverage in national, local and 
trade press. 

 

CLIENT TESTIMONIAL 
 

ÒHaving worked with The Equit y Group in the past , I  had no 
hesitat ion in aga in engagi ng t he firm when Ster ling needed t o 
inst it ute an investor  relat ions progr am . 

As I  had expected, Ster ling has been very sat isf ied with the qualit y  
of the work , breadt h of contacts, and t he responsiveness of the 
firm . 

We expect  to cont inue with The Equit y Group and to expand it s 
role as St er ling gr ows.Ó 

Sterling Construction Company 
Maarten D. Hemsley, 
Director / Former CFO 
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MEDIA COVERAGE 

 
 

 
 

  
 

 
 

Click here 
for 

Stock Chart 


